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Buyer Origin & Demand MARBELLA

B U Y E R  O R I G I N  &  D E M A N D

Marbella
Prime liquidity hub. High-net-worth demand remains decoupled from global rate hikes.

MEDIAN ASKING

€1,395,000
Marbella · MLS active listings

YOY TREND

-63.8%
MONITOR

MEDIAN DAYS ON MARKET

282d
SLOW

€/M²

€6,564
Build only

● Demand Forensics - Marbella
Where current demand comes from and which way it is moving.

LAST 90 DAYS

63
Qualified leads

PRIOR 90 DAYS

145
Comparison window

QOQ MOMENTUM

-56.6%
Demand direction

Top buyer countries (last 90 days)
Where current demand is coming from, with the prior-quarter delta to spot momentum shifts.

Country Last 90d Prior 90d Δ %

ES 51 135 -62%

SE 3 0 -

CZ 2 0 -

GB 1 2 -50%

Language preferences
Distribution of buyer-side languages over the last 90 days. Use this to prioritise listing translations.

Language Leads

ES 58

EN 5

DEMAND VOLUME

The Marbella market has registered 63 qualified leads over the last 90 days. This represents a 56.6% decline from the
145 leads recorded in the prior period. Buyers can expect less competition and increased negotiating leverage as
transaction pace slows down. The median days on market now stands at 282 days. Properties are taking over nine
months to secure a buyer at current pricing levels. The median asking price is €1,395,000, reflecting a steep YoY trend
decrease of 63.8%. Capital allocators face a rapidly resetting price floor. The average unit value is €6,564/m². This
per-area pricing reflects a market undergoing significant valuation corrections.

ORIGIN MIX

Domestic buyers from Spain remain the dominant demand source with 51 leads. However, this segment fell 62%
compared to the prior 90 days. Local domestic demand is contracting rapidly, reducing the pool of exit capital. Sweden
represents the secondary market with 3 leads. Swedish buyers are maintaining a minor but steady footprint in the
luxury segment. Czech Republic buyers contributed 2 leads. This emerging eastern European segment represents a
small but growing source of diversification. British demand fell 50% to just 1 lead. Traditional UK buyers have almost
entirely withdrawn from active acquisition pipelines.

LISTING STRATEGY



Language preferences among active prospects are heavily weighted toward Spanish with 58 inquiries. English-
language preferences accounted for the remaining 5 inquiries. Listings must be fully optimized in Spanish and English
to capture 100% of current qualified lead flow. Translating collateral into Swedish is also highly recommended to target
the most active secondary buyer pool. This linguistic targeting mitigates vacancy risk by directly addressing the active
capital pools. List to where the domestic Spanish institutional buyers and secondary Swedish private investors are
actively searching.

Source badges show each section's strongest basis: Notarial-verified (Spanish notarial register), Network closed sales (PropertyList recorded
deals), Comparable evidence (scored MLS comparables), Asking-price (listing data only).

This report is a market-intelligence summary for general guidance only. It is not a formal or regulated property valuation or appraisal
(tasación), nor a RICS Red Book valuation, and must not be relied on as one. All figures are estimates derived from available market data and
may change; their accuracy and completeness are not guaranteed. Yield and five-year projection figures are illustrative scenarios, not
forecasts or a guarantee of future performance. Nothing here is investment, legal, tax or financial advice. Seek independent professional
advice before making any decision.
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